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THE STANDARD

BuyerTrail finds the companies worth approaching now and shows the evider
This illustrative brief demonstrates the method using public, non-sensitive exam
It does not claim confirmed buying intent.

ACCOUNT 01 EXPANSION SIGNAL

Signal: A company has announced entry into a new operating market.

Why it matters: Expansion can create pressure around vendors and local execu
Evidence trail: Public announcement, dated market-entry update, and related hi
Suggested move: Reference the public sighal and ask about the operational ch:

ACCOUNT 02 HIRING PATTERN

Signal: Recent roles cluster around a capability your offer supports.

Why it matters: Hiring can indicate investment or a shift in priorities.

Evidence trail: Current careers page, role descriptions, and a company update.
Suggested move: Ask whether the team is solving the underlying problem interr

ACCOUNT 03 PRODUCT OR PARTNERSHIP CHANGE

Signal: A release or partnership changes the company s workflow.

Why it matters: Change can create an opening for adjacent services or support.
Evidence trail: Product page or release note, partner announcement, and corrot
Suggested move: Tie outreach to the change and propose a small conversation

WHAT A PAID BRIEF ADDS

For a defined market, BuyerTrail researches current accounts, links public sourt
explains the opportunity logic, and suggests a practical next step.

Signals are not guarantees. Evidence comes first.

Contact: nueng@getbuyertrail.com



